
SAAGNY 40 Under 40 
 

An ideal 40 Under 40 selection is someone who has demonstrated leadership, initiative, and dedication 
throughout their career, and who is likely to continue to achieve in the future.  The following individuals 

epitomize those values.  The honorees below are well respected, able to navigate difficult situations, desire to 
pursue industry education, and cognizant of the industry’s past and its even brighter future. These recipients 
have made a positive impact on the promotional products community and will continue to do so for SAAGNY 

and the industry. 
 

    Anthony Abatzsis, ETS Express, Inc. 
Anthony Abatzis was born in Athens, Greece but the ship of life brought him to the US to pursue his American 
dream. He studied Physics and Sound Engineering but ultimately found his niche in the vibrant, people-
focused industry of promotional product sales. He’s been in the industry for ten years, the last two being with 
ETS Express, the premier promo drinkware supplier. He lives in the South Shore of Boston, happily married 
with a 2-year-old son, a 3-month-old daughter and his best friend, Lenny the dog.  

 

    Chris Barlow, NC Custom 
Chris started with NC Custom (Chocolate Inn/Lanco) in 2016 as customer service representative and worked 
his way up to a Regional Sales Manager. Chris has recently transitioned to the Southeast Regional Sales 
Manager with aspirations for a national account level position. Chris has fallen in love with the industry and 
looks forward to many more years to come. Chris is known for his enthusiasm, charisma, uniqueness, and 
drive to succeed, so being a recipient of a 40 Under 40 is an honor for him and his company. 

 

    Amy Benedict, Swag.com 
Amy Benedict is the Head of Product at SWAG.com in the NYC area.  Amy is a graduate of Drew University 
with a degree in Fine Arts/Photography.  Amy was introduced to Swag.com in 2019, where she took her skills 
to start the development of the Product Department. Over the period of two years, Amy has been able to 
create a Product Department from the ground up with the help of her team of Product Associates to manage 
the substantial growth of Swag.com. Amy has had a large focus on database entry creating and managing new 
product listings to expand the curation of products displayed on the Swag.com website, developing Product 
Categories, and Subcategories, as well as collaborating with the founders on new ideas, and new business 
development strategies to contribute to the development of a better customer experience. Amy is responsible 



for managing 50 + supplier accounts, onboarding new brand partnerships and performing product testing to 
ensure Swag.com is offering only the highest quality products within the industry. In her spare time, Amy 
continuously finds herself seeking new brands or unique products to outreach to in hopes of networking and 
developing additional partnerships. She is very family oriented and spends most of her spare time with her 
fiancé, family, and friends! Amy loves photographing her growing family, proposals, life events and nature. She 
loves that she is able to continuously be her creative self professionally, and in her spare time!   

 

    Chris Bloomer, JSA 
Chris Bloomer has been employed at JSA for over 10 years.  Chris is known as the “Swiss Army Knife” at JSA as 
he simply does it all. His primary responsibilities include outside sales and managing all the trade shows that 
JSA exhibits at annually. However, a day does not go by that Chris is either traffic managing orders to all the 
JSA Reps, creating, and executing weekly JSA e-blasts or assisting in developing custom flyers to circulate to 
distributors. Further, Chris is always there to troubleshoot various daily computer issues! He simply is the “JSA 
Jack of all trades”! In addition to his JSA duties, Chris is Co-Chair of The SAAGNY Foundation and is always 
seeking ways for #saagnygiveback. 
 

    Jon Borowka, Hit Promotional Products 
Jon is a great example of the type of person you want to work with as he consistently presents ideas to his 
colleagues and customers.  Jon is noted by his customers for his availability to assist, his product and service 
knowledge, and his caring and nurturing nature.  Jon is a true friend and a loyal employee.  If Jon does not 
know an answer to a question, he is not afraid to acknowledge that.  Jon will reach out to the proper people at 
Hit and follow up with an answer very quickly. Jon is noted for his positive upbeat attitude and nonstop 
willingness to assist. Jon has achieved balance in his life and is known as a family man with his adoring children 
and loving wife. Jon has a reputation for delivering strong sustainable revenue and profit gains in highly 
competitive markets. Jon brings 15 years of solid experience in the promotional products industry. 
 

    Adam Brown, NC Custom 
Adam Brown has been a productive member of the promotional products industry for 15 years, which may be 
hard to believe as he has yet to turn 40. After graduating from SUNY New Paltz in 2005, his first real job out of 
college was at a little company called ePromos back in 2006. The position was in Order Processing but through 
hard work and dedication was promoted to Sales Assistant, Executive Sales Assistant, and finally up to Sales 
Person.  In the years since, Adam has spent time on the distributor side, for companies such as Motivators and 



PromoShop as well as the supplier side for Jornik and currently NC Custom. The many years of experience on 
both sides of the industry has helped Adam in connecting with his customers as well as gaining knowledge 
about the many different facets and nuances that make up the promo world. Along the way, SAAGNY has 
been a big part of Adam’s career. He was the first ever recipient of the SAAGNY Rising Star Award and has 
been a volunteer member on several SAAGNY committees. With many years to go in his career, Adam is just 
getting started and enjoying all the stops along the way. 
 

    Mike Cardin, Stran Promotional Solutions 
Mike is Stran’s Creative Director & Merchandising Manager has helped set Stran apart from others in our 
industry through his creativity, design skills, merchandising prowess, and commitment to supporting the 
overall growth of Stran.  Mike celebrated eight years at Stran this past January, beginning his career in January 
of 2013 as a Creative Services Specialist.  Mike is not afraid to reach out to members of the Stran team to learn 
more about different accounts so that he could become an asset to the teams working on those accounts in 
order to better service the client.  Mike currently assists with the design and merchandising team build their 
skill sets, he has overall responsibility for all the presentations, sales materials, and branding for Stran.  He is 
intimately involved in every major RFP or pitch to ensure that Stran is visually represented in the best light and 
their story is well told.  Mike is committed to giving back and to his community.  This commitment can be seen 
even in his work at Stran.  Mike has focused on products that are sustainable, reusable, and/or help support a 
good cause through give back campaigns.  Mike has consistently made the argument that these products are 
both good for the environment or for our communities but are also good for business.  Outside of work, Mike 
is an avid grill master and can often be found at his home in New Hampshire (a home he and his wife Ashley 
purchased a couple of months back – their first) smoking and grilling some of the best steaks, ribs, brisket, and 
more that New England has ever seen! And what better to pair some great BBQ with that some fantastic 
Bourbon?  Mike has become an expert in Whiskey’s and Bourbon over the years. When Mike steps away from 
the grill, he can often be found painting the fairway with booming drives off the tee box.  
 

    Dino Ciccarelli, Tekweld 
Dino Ciccarelli came to Tekweld in late 2019 and from the moment he walked through the doors he excelled in 
all tasks handed to him. Dino, who is only 24, is the current Client Relations Manager at Tekweld. As Manager, 
Dino leads his team in providing top-tier customer service for Tekweld’s customers. Dino joined the team as a 
Client Relations Representative in 2019 and in 2020, was promoted to Manager. Dino values building 
relationships with customers and providing them with the quality products and services they are looking for. 
Aside from his duties at Tekweld, Dino enjoys writing, producing, and performing his own music, playing 
golf, as well as supporting his New York Islanders. 
 



    John R. B. Cudahy, MAS, MASI, Raining Rose 
John is an established industry leader, who has achieved numerous sales and customer service achievements 
with his current employer Raining Rose as well as his past employers – Hit Promotional Products, Prime, and 
Starline. John has also served as the President of SAAGNY along with serving in numerous other SAAGNY 
Board positions and committees, and on The SAAGNY Foundation Board. His strong track record of problem 
solving, customer service, and sales achievement, are all on top of his record of meaningful regional 
association volunteerism. John has blazed a trail for his colleagues and fellow volunteers leaving his mark not 
only on SAAGNY but the industry.  John is an inspiration to his fellow promotional product professionals - his 
passion and excitement for the regional community is unmatched by many others – on top of that, he simply 
makes it fun. The Promotional Products associations and community have benefited many times over from his 
ability to bring others along to volunteer, attend an event, be a sponsor, or get involved. John challenges 
others to think bigger, to innovate, mentor others, and makes everyone around him better every single day. 
He is a true leader that fosters drive while also continually seeking to improve himself at the same time.  
 

    Brian Deissroth, Augusta Sportswear 
Brian is the Senior Key Account Manager of Augusta Sportswear Brands, Past President of PAPPA, Vice 
President of RAC, a member of GRAC and a member of the Regional Strategic Foresight Committee. Brian is 
committed to building relationships and growing partnerships as well as advocating for our industry. Brian 
resides in Greenville, South Carolina and in his down time enjoys spending time with his growing family.  

 

    Thomas Deissroth, APPI 
Thomas, a graduate of Stockton University, has joined his parents and brother in the “family business”, the 
promotional products industry.  Thomas currently works as APPI’s Sales Director which represents multiple 
suppliers and manufacturers throughout events, trade shows, office, and virtual appointments throughout the 
South Eastern United States.  Before that he was a staple along with his family at SAAGNY shows in the 
Northeast.  Outside of the promotional products industry, Thomas gives back through community service and 
is CPR, TIPS, and FEMA certified. 
 



    Ethan Dowie, Indigo Promotions 
Ethan, a graduate of Rider University, is currently the Chief Executive Officer of Indigo Promotions.  Ethan has 
developed strong relationships with manufacturers in every product category to secure quick turnaround 
times on outsourced orders as well as a significant client list in Indigo’s target market.  Ethan attended the 
2019 Innovation Intensive at Oxford University where he learned skills that he has utilized to build his 
business. Ethan is not all business; he finds time to give back with Dowie Corp.  He established Dowie Corp as a 
way to help raise awareness for children with cancer at Sunrise Day Camp. Building Dowie Corp from scratch 
to what it’s become today has been quite the journey and as CEO Ethan holds himself personally accountable 
for the outcome of every event. 
 

    Sean Dwyer, Charles River Apparel 
Sean is a graduate of St. Bonaventure University with a degree in History and Philosophy. Sean is an 
accomplished professional with proven leadership, project management, analytical, technical, and 
communication skills.  His experience in sales and distribution; including team/sales rep management, and 
brand management, has prepared him for the promotional products industry.  As the current Territory 
Manager (Hudson Valley, NJ, Western CT) of Charles River Apparel, Sean manages 500+ accounts in this newly 
established territory.  This is Sean’s first role and introduction to the Promotional Products Industry and he is 
loving it. 
 

    Chelsea Fishman, Barker Specialty 
Chelsea began her promotional products journey, in 2014, after working for a nonprofit for a few years and 
graduating from the University of Hartford. Chelsea joined Barker Specialty Company learning the operations 
and supporting various salespeople eventually taking over a number of existing accounts and growing them 
exponentially.  Chelsea’s creativity and diligence are instrumental in her growth.  Chelsea is an amazing sales 
professional and Barker Team Management would love to replicate her!  It is noted that her calm demeanor in 
the face of intense pressure, and her warm and engaging personality have helped her succeed.  Chelsea never 
says “no” and always figures out a way.  Her uncanny ability to get suppliers to work with her and support her 
is legendary.  
 



    Will Flores, Tekweld 
Will, who is 25 years old, has been at Tekweld for five years.  Before entering the industry, he was unsure what 
a promotional product even was, but found his passion for the industry at Tekweld. Will has grown personally 
and professionally during his time working at Tekweld.  He has been able to work with so many different 
people and has gotten to know them and make them part of the Tekweld family.  Each customer has their own 
story and Will enjoys getting to know each client.  In his spare time, Will enjoys meeting new people, traveling, 
and trying new things.  Will has a bright future at Tekweld and looks forward to the future and the 
opportunities that will come his way.  Will is a recipient of the SAAGNY Customer Service Rep of the Year 
award. 
 

    David Goldfarb, Akron Line 
David is the Northeast regional sales manager for Akron Line.  David brings years of supplier experience with 
him, and is always very excited to work his Northeast customers and helping them grow their sales. 
 

    Scott A. Gordon, Creative Specialty Promotions, Inc. 
Scott, a Magna Cum Laude graduate of Muhlenberg College with a BA in Business Administration with 
concentrations in Marketing and Entrepreneurial Studies, is a third-generation professional in the promotional 
products industry who takes pride in helping his clients take their branding to the next level.  A creative and 
innovative professional with footprints in the national and global marketplace, Scott was chosen to participate 
in the very selective SBA Emerging Leaders Initiative program for executives of small businesses poised for 
growth.  He was also a proud recipient of the PPAI Chairman’s Scholarship as well as the SAAGNY Foundation 
Scholarship.  Scott’s drive for excellence and reputation, and his passion for client care is on display in his role 
as Vice President, Sales and Marketing.  

 
Will Grant, AllenColorCraft 
Will Grant applied for a job on the second shift of AllenColorCraft and was making boxes and general labor 
when this quiet, and extremely sharp young man was encouraged to apply for a position within the Branding 
Department.  This turned out to be Will’s forte and a good fit for all. Will has become the Internal Information 
Technology Officer for AllenColorCraft.   As a result, of the job change and subsequent promotion, Will was 
able to attend the PPAI Product Responsibility Summit and has been the driving force at AllenColorCraft for 
product safety and compliance.  AllenColorCraft is lucky to have Will Grant on their team. 
 



 

     Jeff Hinds, ETS Express 
Jeff, a graduate of Pace University, is the ETS East Coast Sales Director and has been in the promotional 
products industry for over 15 years.  Jeff’s energy and a strong connection with the Northeast region has 
helped him manage successfully his relationships and accounts. He is passionate about the industry and the 
products he represents.  Jeff’s high level of dedicated service in the Northeast region has helped him 
strengthen his existing relationships and develop new ones.  Jeff is a longtime volunteer for SAAGNY. 
 

    Tim Howe, MAS - Spectrum Designs Foundation 
As the Chief Operating Officer for Spectrum Designs Foundation, Tim oversees the operation and growth of its 
three enterprises – Spectrum Designs (custom apparel and promotional products), Spectrum Bakes (gourmet 
granola and other treats), and Spectrum Suds (boutique laundry and dry-cleaning service). All three business 
share a single social mission: to create meaningful and inclusive employment opportunities for people on the 
Autism Spectrum, with 75% of their workforce comprised of this population. 100% of the proceeds from 
Designs, Bakes, and Suds go towards furthering that mission. Tim’s role is diverse, and responsibilities range 
from operations (production, staffing, health & safety, quality control) to finance (budgets, P&L), and sales 
(account management, contract negotiations, customer service, revenue goals). Tim played a significant role in 
Spectrum Designs’ expansion to its second location in Pleasantville in 2020, allowing Spectrum to create even 
more jobs and enrich the Westchester community. He enjoys the opportunity to work with this diverse and 
authentic group of people, and watching his team members expand their skill sets, emerge from their comfort 
zones, and assume new responsibilities. It is his sincere hope that the success of Spectrum Designs will change 
the way people with disabilities are seen, and encourage other organizations to follow their lead. Tim was 
named SAAGNY Rising Star in 2017 and a PPB Rising Star in 2018. 

 

    Sean Kurtzman, The Positive Line 
Sean has been in the Promotional Products industry for most of his adult life and has made quite an impact on 
the industry and his colleagues.  Sean’s sunny personality and can-do attitude has made him an asset to his 
company and clients.  Sean always has a huge smile on his face, and this Jonah Hill look alike has quickly 
became everyone’s favorite vendor rep.  Sean is the type of person that will always pick up the phone, always 
call in a favor, always listen, and give the best advice he can. Sean is not all business he is also a great husband 

https://www.linkedin.com/school/20066/?legacySchoolId=20066
https://www.linkedin.com/school/20066/?legacySchoolId=20066


and Dad to two wonderful daughters.  Sean is currently serving as Treasurer of SAAGNY and can always be 
counted on to give a honest and balanced opinion. 
 
 

    Jenna Larned, Freedom Line Marketing 
Jenna, a University of Rhode Island graduate, has been multi-lining with her father Mark Larned, a 30-year 
industry veteran since 2014.  Jenna resides in Rhode Island, and joined Freedom Line Marketing after having 
spent time in the automotive industry.  Jenna is a previous New England Promotional Products Association 
(NEPPA) MLR rep of the year winner, and when not out on the road visiting customers, enjoys time with her 
daughter Gia and new puppy Max.   Jenna hopes to be in the industry as long as her father.  
 
 

    Zach LeBlanc, Peerless 
Zach has worked at Peerless since 2018 and is currently 28 years old. Zach impresses everyone he interacts 
with; with his poise and professionalism on a daily basis.  Zach has embraced the use of technology and social 
media as ways to better communicate with his clients, spread news on new product offerings, and case 
studies of how products are being used. Many people shy away from problems, but not Zach - he deals with 
them head on, something people with many years of experience have trouble doing.  Zach uses “promo” as a 
selling tool. Sounds simple, but it’s funny that an industry that sells promotional products tends not to use 
them in a strategic way. Not Zach – he is known to set up tailgate parties at various accounts to help showcase 
products. Zach has even been seen on many occasions wheeling a 4-legged cooler down the streets of NYC 
(filled with beer) on his way to an appointment. �� (pre pandemic of course!)  Zach has played a large role in 
helping Peerless redesign their trade show booth for PPAI last January. His graphic art skills came into play as 
he designed new backdrops for the whole booth and give it a fresher look than previous years.  Many “old 
timers” are watching Zach and seeing his success, learning a lot from him. 
 

    Elysa Maryasis, Alphabroder 
Elysa, a University of Hartford graduate, has been described as an absolute gem!  She is known as being 
honest, diligent, savvy, and a pleasure to work with by her clients.  Elysa understands the need for speed and 
detail driver service, and she always goes above and beyond to take care of whatever is needed.  Elysa prides 
herself on sharing the latest trends and fresh pieces with her clients and is known to show up dressed to a 
meeting showcasing the latest styles from Alphabroder. Elysa is at the forefront of productivity and 
innovation.  She knows when the latest styles and goods come in.  Elysa proactively makes time to show her 



clients what is going on in the market and highlights the benefits of the products - lessons that her distributor 
clients have greatly appreciated. 
    

    Marisa A. Mattessich, Glazer Promos 
Marisa, a Felician University graduate, is the heart and soul of Glazer Promos where she has been for over ten 
years. She is first to jump in to help source, package, assist, and offer any advice needed to clients and 
colleagues. Marisa is more than a team player- she is a team leader in every sense of the word.  Marisa’s 
clients are loyal because she goes above and beyond for every single project she does, remembering their 
birthdays, their kids, even their ups, and their downs. Marisa lights up a room with her personality. She is 
known for her creativity and attention to detail which have led her to navigating significant increases in sales 
volume and client base. 
 

    Kevin McLaughlin, Alphabroder 
Kevin, a graduate of Susquehanna University, is currently the Outside Sales Rep for Greater New York City and 
Connecticut area.  Kevin manages a territory of 175 shared and inside PPD’s, decorators and on-line accounts.  
He is responsible for booking face to face meetings with customers and presenting new product offerings for 
both hard goods and apparel.  He collaborates with clients to establish future goals and initiate steps to reach 
set goals which have helped him expand his territory.  Kevin has been in the top ten in company sale’s 
numbers for numerous months in 2019, 2020, and 2021.  Kevin has what it takes to be successful in the 
promotional products industry: ability to listen, attention to details, and desire to create long term 
relationships with his customers. All of which is the key to long term success and it comes natural to Kevin.  
 

    Anthony McNally, Vanguard 
Anthony McNally, Operations Manager for Vanguard, is a unique triple threat. He has the innate ability to shift 
from Operations/Logistics to Sales, to Marketing, very often within one meeting or conversation. His diverse 
toolbox of skills positions him to be an incredibly valuable asset to leadership, sales, and his own operations 
team (who he manages with a combination of professionalism, lightheartedness, and creativity).  Among other 
traits Anthony possesses: a passion to position Vanguard as an industry leader; motivational leadership and 
management of a diverse team in a very time sensitive environment; efficient management of an offshore 
team; a commitment to personal continuous improvement, as well as company-wide; A strong ethical 
foundation devoted to representing Vanguard in the best way possible; a willingness to ‘jump in’ with end 



user clients whenever needed to take a project from concept to fruition; a desire to contribute to the SAAGNY 
community at large.  a member of the industry for over a decade, Anthony has carved out a reputation as a 
true partner to vendors with an enduring “can do” attitude.   Anthony is a genuine, kind, and engaging person 
who has been dubbed by colleagues as the “Mayor of Promotown”.  
 

    Michael Newman, Starline 
Mike is the Northeast Director of Sales representing New York, New Jersey, Connecticut, Massachusetts, 
Vermont, New Hampshire, Rhode Island and Maine.  Mike currently resides in New Jersey and brings with him 
over seven years of industry experience from both the supplier and distributor sides. Mike is known to go 
above and beyond for his clients helping them in any way they can.  Mike is currently serving as a Trustee on 
The SAAGNY Foundation Board and is know to share his innovative ideas on a regular basis. 
 

    Chim Olisemeka, Alphabroder 
Chim Olisemeka is an outstanding communicator.  He knows the pressure everyone is under and comes up 
with solutions to help his team get the sale.  Chim makes himself available any time even on the weekends if 
needed.  He is an overall highly skilled and successful salesperson with broad experiences selling across several 
product lines while meeting and exceeding quotas. It is Chim’s ability to actively listen to his customers’ 
concerns and able to propose solutions to resolve those concerns that have added to his success.  He has 
managed over 240 accounts that represent over $12 million in annual sales and is the Winner of the 2017 
President’s Club Award presented to the Top 10 Sales Reps at Alphabroder. 
 

    Brendan Pigott, Ariel 
Brendan, a Temple University graduate, is the Regional Sales Manager for New York and New Jersey. 
Brendan’s experience on the supplier side is instrumental in helping Ariel’s customers in the metro area 
profitably grow their businesses.  Brendan credits the support of his inside sale and customer service reps with 
helping him to achieve his sales goals.  Brendan is a second-generation promotional product salesperson. 
Brendan is passionate about Philadelphia sports and supporting those less fortunate. 
 
 

    James Przybyszewski, Hit Promotional Products 



James, is a Regional Manager, with Hit for the last six years and in the industry for over eight years.  James’ 
bubby personality and can-do attitude have helped him become one of the top reps in the area.  James is 
frequently designing marketing and presentation displays to be used at trade shows to benefit his clients and 
their clientele. James is passionate about promotional products and helping his clients and their clients create 
great promotional marketing tools to make all their promotional dreams come true!  James noted that 
working for Hit and also working as Treasurer for the PAPPA Board has given him such great opportunities to 
make not only great work connections but also great friends.   He is looking forward to continuing to grow his 
career in this industry. 

 

    Rob Russell, Strike Promo 
Rob, owner and CEO of Strike Promo, started in the industry with only one product in 2015, and has since 
designed, discovered, created, or produced over 100 unique items for the Promotional Product 
Industry.  Rob’s first item was, The BOLT LED wristband.  Rob knows how to combine creativity, product 
quality, and service to provide an appropriate item for a customer’s specific need.  Rob has boundless energy, 
a charismatic personality and the drive to make things happen. Rob has won multiple awards for his creative 
innovations and efforts to keep up with the ever-changing promotional products industry. Rob was a recipient 
of the SAAGNY Rising Star Award.  He is also a fabulous golfer!  The industry should keep an eye on Rob 
Russell! 
 

    Amy Serrano, Barker Specialty 
To reflect on the accomplishments and growth Amy Serrano, CAS has achieved in just five years at Barker 
Specialty, could outshine what some people achieve in an entire career.  Joining Barker Specialty as an account 
manager, she quickly proved her skills and dedication and was promoted to the Director of Marketing.  As if 
that is not enough, recently Amy also took on the role of Vendor Relations to help Barker Specialty build and 
maintain exceptional partnerships with suppliers. In each of her roles, Amy has brought new ideas and a drive 
to the positions. In her role as Account Manager, she opened several new and prosperous accounts that 
continue to see great success under her management today. When she took on the role of Director of 
Marketing, she worked on a team to overhaul the outdated Barker Specialty website. Amy doesn’t back down 
to complicated situations either. She helps facilitate and guide salespeople through the development of new 
webstore programs. As an active part of the Program Development Team, she works to analyze and assess 
potential new programs and determine the viability of each one’s success. As each program is different, 
multiple scenarios and challenges arise, but Amy doesn’t back down and works alongside her colleagues to 
help find the best solution for the client’s desires. 
 



    Dylan Sullivan, Insane Apparel 
Dylan has over 10 years’ experience in the apparel industry and excels at being a creative problem solver for 
Insane Apparel and its clients.  Dylan is a Fulbright Scholar, who studied at the Estonian Academy of Art for a 
year.  Dylan is an active SAAGNY volunteer and recruiter – encouraging other industry professionals to join 
SAAGNY.  Dylan also has been webinar presenter many times for SAAGNY and enjoys finding solutions for his 
clients. 
 

    Rich Susi, Taylor Communications 
Rich Susi, a University of Tampa graduate, has been in the industry since 2012. Over the past nine years, Rich’s 
development from an entry level supplier customer service rep to a high performing sales professional has 
been nothing but extraordinary   His team first mentality, coachability, and work ethic are a formula that is 
hard to replicate, and his ambition, drive and attention to detail make him one of the most composed young 
sales individuals in the promotional products industry. Rich has done an amazing job blending his background 
in supplier sales with his newly developed and refined skill set as a distributor. His experience on both sides of 
the industry at such a young age gives him one of the most diverse skill sets amongst his peers and 
competitors. 
 

    Cristina Tarantino, Stran Promotional Solutions 
Cristina is a Client Services Account Manager at Stran Promotional Solutions.  She manages all the day to day 
operations for the Connecticut Vice President of Business Development.  Cristina has been in the industry for 
ten years working on both the distributor and supplier side.  She is known for her attention to detail and 
customer service skills.  Cristina enjoys creating marketing materials for client pitches and sales meeting as it 
contributes to driving team revenue. Cristina is also currently pursuing her Bachelor in Science. 
 



    Brittany Tiringer, Tekweld 
Brittany is currently the New England Regional Sales Manager of Tekweld managing accounts with small 
distributors to significant national accounts.  Brittany is a graduate of the Fashion Institute of Technology with 
a Bachelor of Science (BS), Fashion Merchandising Management.  Brittany has worked on both the distributor 
and supplier side of the industry has been a part of the industry for over ten years.  Brittany has many 
accolades including been named the 2019 Largest Distributor Percentage Increase (Tekweld); 2019 Supplier 
Sales/Factory Representative of the Year nominee (SAAGNY); and 2020 Regional Sales Manager of the Year 
(Tekweld) amongst other accolades. 
 

    Nick Valentini, Mike Valentini Promotions   
As Nick enters his ninth year in the promotional products industry, he is continuing to learn and be challenged 
by a dynamic and ever-changing environment. Given the last year, he sees many formidable challenges to the 
existence of the industry as we know it. Government regulation, mergers and acquisitions, and world events 
all will play a sizable role in every aspect of the industry and how we as a community grow, innovate and 
expand. However, the most encouraging and embracing aspect of the promotional products industry has 
always been the people. Having worked on both the supplier and distributor sides of the business, Nick is 
always surprised at the warmth, good nature and genuinely kind people he has met in this industry. Nick is 
encouraged that we, as an industry, will rise to meet the challenges of the future holds.  
 

    Alexis Wahl, Allen Company 
Alexis Wahl is a Graphic Artist/Product Specialist at the Allen Company.  Alexis graduated from Art School in 
San Francisco, and joined the Allen Company in the Arts and Graphics Department.  Alexis quickly showed 
knowledge and deft skill to rise up and earn a promotion with increased opportunities. Alexis has been 
instrumental in two areas where the company has expanded: vinyl decorating on our coolers and getting Allen 
Company/AllenColorcraft into our yoga brand Manduka yoga mats and towels. She was originally hired as our 
inside Graphic Artist, but has never only done “just” that. She stepped up to help organize our warehouse, 
setting up locations and making inventory more efficient. Alexis has always been willing to step outside her 
comfort zone, step up to help, and step in to any new adventure or project. She is not only a giving person in 



her work life, but also in her personal life. Whether it's attending bike rallies or fund raisers, she is there to 
help people in need. She is a true asset to The Allen Company and a blessing to know personally. 
 
Keith Zasowski, Insane Apparel 
Keith is the owner of Insane Apparel and has been in the promotional products industry since he was 18 years 
old.  Keith is a strong supporter of SAAGNY and can be frequently championing the value of being a member.  
Insane Apparel was the recipient of the Contract Decorator of the Year Award in 2018 and 2019. 


